
Salesperson/Business Development Manager – The Business Development Manager will be responsible for identifying, forecasting and attaining sales revenue within a pre-assigned territory. This includes both direct sales and the development of potential partnerships in our area of coverage. Business Development Managers are responsible for all aspects of sales and account management. This includes prospecting, qualifying and closing sales as well as coordinating all required resources to respond to complex requirements and sales situations. Effective management of territory and accurate reporting of sales forecasts and opportunity status are required.   

Qualifications: BA, BS or equivalent. Have five years relevant experience with at least two years in sales. Have a demonstrated track record of successful selling preferably in a high technology environment. 


